PGP Western Cape sees upswing in sales volumes during final quarter
Written by Laurier Werner from the Pam Golding Group
	The final quarter of the financial year ending 28 February 2010 saw a distinct improvement in sentiment in the Western Cape property market. 

OVERVIEW
That’s according to Pam Golding Properties’ MD for the Western Cape metro region, Laurier Wener, who says her region recorded higher levels of buyer activity and increased sales volumes, compared to the preceding quarters. Significantly, the trend occurred across all price bands and in all the metropolitan areas of Cape Town.

Sales Figures
PGP’s sales in the Western Cape metro region totalled R717 million for the quarter, with R323 million sold in February alone – a figure last achieved in August 2007.

2009 Comparisons
“Compared to the same period last year (2009), these figures showed a 47% increase in total sales value, and a 17% increase in unit sales,” says Wener. “Of the total number of units sold in this quarter, 11% were priced over R5 million, with the highest individual sale being R40 million.” 

Attributing Factors 
	


	

	•
	Wener attributes the improvement to a number of factors, including the building excitement as the World Cup draws ever closer. 

	•
	“The preparations for this huge event have brought about substantial improvements in infrastructure to the city of Cape Town,” she says, 

	•
	as well as a general improvement in cleanliness, and numerous beautification projects to build on the already-spectacular canvas provide by Mother Nature. 

	•
	This, coupled with the sustained low interest rate environment, and a growing sense that the recession has bottomed out, has been one of the biggest contributing factors to the improved sentiment among perennially resilient South Africans.” 



Cash Sales
A staggering 68% of all sales in the quarter were cash sales – an indicator of the continued restrictive lending policies of banks resulting in the general unavailability of mortgage finance, particularly in areas regarded as high risk.

Unsuccessful Sales
Wener says there was an easing up of lending policies in perceived low-risk areas such as the Southern Suburbs and Atlantic Seaboard. “But in many other areas, as many as half of all potential sales were unable to reach finalisation due to the inability of purchasers to obtain home loans,” she says.

SECTIONAL TITLE
The final quarter of the financial year saw a substantial increase in sales of sectional title apartments in the City Bowl, Central City, Atlantic Seaboard and Southern Suburbs.

Wener says this upswing demonstrates a cautious return of residential buyers and cash investors taking advantage of softer prices, as well as the wider-than-normal selection of stock available on the market.

	“The negotiating power of cash continued to play a huge role in an environment where bond finance was still in short supply,” says Wener.



Among the highlights for the region was the performance of the agents in Sea Point and Green Point selling under the R2.5 million mark, who concluded a new personal best of 20 sales in the month of February alone. 
LUXURY MARKET
At the top end of the market, PGP continued to enjoy the benefit of its positioning as the agency of choice for buyers and sellers of luxury homes.

The company increased its market share in areas such as Bishopscourt, Upper Claremont, Bantry Bay, Camps Bay and the V&A Waterfront.

“This segment of the market is relatively recession-proof,” says Wener, “but the impact of the global economic climate, coupled with unfavourable exchange rates, has resulted in a noticeable fall-off in foreign buyers.

On the positive side, however, we have seen that local buyers are not reticent to pay top , market-related prices for exceptional properties in prime positions.”

DEVELOPMENTS
The development market remains quiet with respect to the launch and sale of new off-planunits. “There remains limited appetite for off-plan buying at present,” says Wener, “but we are seeing demand for completed developments, such as phases one and two at The Quadrant in Claremont, and The Orangerie in Gardens. 

These developments are experiencing increasingly good uptake by end-users, supported by quality tenants who are prepared to pay a premium for the lifestyle offering, excellent security and high quality of these brand new apartments.”

PGP’s development managers Bev Bloch and Ivan Swart report a steady stream of enquiries from developers in the planning stages of new developments, many of whom have been vigilantly waiting for market conditions to turn. 

RESIDENTIAL RENTALS
The PGP Rental Division had an excellent final quarter, putting the cap on a record year. “This success was driven by a number of factors,” says Wener, “including the shortage of home loan funding, general economic uncertainty, and the absence of capital growth in the market.”

Another contributing factor was the increasing number of expatriates returning home, many of them uncertain about where they would ultimately resettle.

“For this market, the relatively low commitment of renting is ideal,” says Wener, “until such time as they have made the significant decisions which will guide where they choose to purchase property.”

POSITIVE OUTLOOK
In conclusion, Wener says the company remains optimistic about the prospects for the property market in the year ahead.

“The global recovery from recession will take time, but we are sure it will begin to impact on the property market to the positive within the next 12 months,” she says.

“Last month’s surprise drop in interest rates provides another welcome boost to sentiment, and the effects of the World Cup will surely be felt in the second half of the year and beyond.

We can only hope that this will be coupled with a continued easing off of bank’s lending policies, resulting in greater availability of mortgage finance.”
